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#SoloPR Transcript – 12/9/2015 

Q1:  Besides networking, what's a good resource for finding new 

work/clients? Where do you look? #solopr    

 

Q2:  (1/2) One of the often-overlooked steps in the client lifecycle is pre-

qualification – not all leads are good leads. #solopr 

 

(2/2) Veterans: Can you estimate what % of new business prospects you end 

up avoiding? #solopr            

 

Q3:  is from @JanetLFalk: Has anyone used ebooks as a new business 

tactic? How long, how much info to give away, fee for designer...? #solopr      

 

Q4:  Back to the lifecycle, what do you do if the client is in a hurry and 

wants to get started before you have a signed contract? #solopr      

 

Q5:  What steps do you take with a new client for onboarding? #solopr     

 

Q6:  How often do you propose new programs to existing clients? #solopr           

Transcript follows in reverse chronological order: 
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SoloPR 1:54pm via tchat.io  

Don’t forget, we chat and share on the hashtag 24/7 and the recap/transcript of this chat 

will be on the Solo PR blog tomorrow. #solopr 

SoloPR 1:53pm via tchat.io  

As mentioned at the beginning of the chat, be sure you’re following @SoloPR, which 

will start tweeting curated content tomorrow! #solopr 

SoloPR 1:53pm via tchat.io  

Our next chat will be in 2016, so let me wish you a very happy and safe holiday season, 

and let’s make 2016 the best year yet! 

#solopr 

SoloPR 1:52pm via tchat.io  

As our official time draws to a close, let me thank you all for your support in 2015! 

#solopr 

KristK 1:52pm via tchat.io  

RT @KellyeCrane: A6: keep in mind that your client's budget may change during the 

year. If they have $ to spend, be ready with recs! #solopr 

KellyeCrane 1:51pm via TweetDeck  

@KristK Those situations are frustrating! #solopr 

KristK 1:51pm via tchat.io  
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A6: I have a client I could do much more for, but they worry about current budget. 

Haven't found the sweet spot #solopr 

KellyeCrane 1:50pm via TweetDeck  

A6: Also keep in mind that your client's budget may change during the year. If they have 

$ to spend, be ready with recs! #solopr 

KellyeCrane 1:49pm via TweetDeck  

A6: Also important to have a well-defined scope of work as part of your contract. Don't 

let client think everything's incl. #solopr 

gregwbrooks 1:49pm via Twitter Web Client  

@KristK @KarenSwim Interesting; I don't get to the first meeting without knowing 

reporting; it can be such a huge labor variable. #solopr 

KellyeCrane 1:48pm via TweetDeck  

A6: Sometimes you realize the client is testing you before giving you more. Keep eyes 

peeled for signs they have more $ #solopr 

KristK 1:48pm via tchat.io  

MT @gregwbrooks: A6: as needed - but try to stay within budget, adjusting scope. Don't 

go back to the $$ well more than 1x a year. #solopr 

SoloPR 1:47pm via tchat.io  

RT @KristK: A6: How often? Not frequently, but we do discuss ways to expand existing 

work. #solopr 
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KristK 1:47pm via tchat.io   

@gregwbrooks I'm thinking beyond scope of work, like their personal or style prefs 

about amount of data, reporting. @KarenSwim #solopr 

KellyeCrane 1:47pm via TweetDeck  

A6: I'm careful to *not* get into the cycle of "well, send me a proposal on that" for every 

little thing. Some clients do this! #solopr 

PaulaJohns 1:46pm via tchat.io  

A6 Many times after you engage it becomes apparent they are in need of help in new 

areas. #solopr 

gregwbrooks 1:46pm via Twitter Web Client  

A6: As often as needed - but try to stay within their budget, adjusting scope. Don't go 

back to the budget well more than 1x a year. #solopr 

KellyeCrane 1:46pm via TweetDeck  

A6: (2/2) ...Getting a temperature read - perhaps multiple times - before really "selling" it 

can help lay the groundwork. #solopr 

LTWoods 1:46pm via TweetDeck  

RT @KristK: A4: This saying works in so many situations: Why buy the cow when you 

can get the milk for free? #solopr 

KristK 1:45pm via tchat.io  

A6: How often? Not frequently, but we do discuss ways to expand existing work. #solopr 
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gregwbrooks 1:45pm via Twitter Web Client  

@KarenSwim @KristK I agree, but isn't done during initial biz-dev convos? What 

expectations digging do we put off until kickoff? #solopr 

KellyeCrane 1:45pm via TweetDeck  

A6: (1/2) When I see an opp, I'll often float the idea out there, like "we may want to 

consider doing a separate program for X"... #solopr 

KellyeCrane 1:43pm via TweetDeck  

RT @SoloPR: Q6: How often do you propose new programs to existing clients? #solopr 

KristK 1:43pm via tchat.io  

RT @SoloPR: Q6: How often do you propose new programs to existing clients? #solopr 

SoloPR 1:43pm via tchat.io  

Q6: How often do you propose new programs to existing clients? #solopr 

KristK 1:43pm via tchat.io  

A5: Onboarding a new client can be like Double Dutch. Find your rhythm and set the 

pace. #solopr 

SoloPR 1:43pm via tchat.io  

Thanks for the input - Q6 is up next... #solopr 
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KarenSwim 1:42pm via tchat.io  

Yes, critical to do RT @KristK: A5: Define expectations -- on both sides. #solopr 

KellyeCrane 1:42pm via TweetDeck  

A5: Ask if there are any dangers to the company/campaign that they may not have felt 

comfy mentioning before. #solopr 

gregwbrooks 1:41pm via Twitter Web Client  

A5: My onboarding requirements: 20%; client's expectations are 80%. They love you 

when they first hire you; I try to reinforce that. #solopr 

KristK 1:41pm via tchat.io  

A5: Define expectations -- on both sides. #solopr 

KellyeCrane 1:41pm via TweetDeck  

A5: Take advantage of the "honeymoon period" to identify their pet peeves. Good to 

know if they get stressed out later. :-) #solopr 

KristK 1:40pm via tchat.io  

A5: RT @SoloPR: FYI- Solo PR PRO Premium members can download an onboarding 

questionnaire: soloprpro.com/pro-download-c… #solopr 

KristK 1:40pm via Twitter Web Client  

RT @KellyeCrane: A5: Have a team meeting with the key contacts first. Identify 

schedules, subject matter experts, etc. #solopr 
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SoloPR 1:40pm via tchat.io  

FYI- Solo PR PRO Premium members can download an onboarding questionnaire: 

soloprpro.com/pro-download-c… #solopr 

KellyeCrane 1:39pm via TweetDeck  

A5: Have a team meeting with the key contacts first. Identify schedules, subject matter 

experts, etc. #solopr 

JanetLFalk 1:38pm via Twitter Web Client  

@SoloPR in 2016 will set expectations for weekly or less phone calls. I mostly work on 

my own, without frequent calls. Changing. #soloPR 

KellyeCrane 1:38pm via TweetDeck  

RT @SoloPR: Q5: What steps do you take with a new client for onboarding? #solopr 

LTWoods 1:38pm via TweetDeck  

RT @jendonovansf: A1: The @LinkedIn job board is a good place to look for new 

#clients. In a hot job market, companies are more open to con#SoloPR 

KellyeCrane 1:37pm via TweetDeck  

@gregwbrooks I agree. I've never been stiffed either. One time I came close- and it was a 

smaller project. #solopr 

gregwbrooks 1:37pm via Twitter Web Client  

@KellyeCrane I should add the qualifier: Not since the early 1990s. :) #solopr 
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PaleMota 1:37pm via Hootsuite  

RT @SoloPR: Q4: Back to the lifecycle, what do you do if the client is in a hurry and 

wants to get started before you have a signed contrac#solopr 

KristK 1:37pm via tchat.io  

RT @SoloPR: Q5: What steps do you take with a new client for onboarding? #solopr 

JanetLFalk 1:36pm via Twitter Web Client  

@gregwbrooks As long as you have a confirmation back. #soloPR 

gregwbrooks 1:36pm via Twitter Web Client  

@KellyeCrane Nope. But I think think that has to do with scale. Many more waffling 

jerks down in the shallow end of the pool. #solopr 

SoloPR 1:36pm via tchat.io  

Q5: What steps do you take with a new client for onboarding? #solopr 

SoloPR 1:36pm via tchat.io  

Good stuff on Q4, everyone! Q5 is coming up... #solopr 

KristK 1:35pm via tchat.io  

RT @KellyeCrane: A4: Say things like "as soon as I receive signed contract and deposit, 

we'll get started. Looking forward to it!" #solopr 
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KellyeCrane 1:35pm via TweetDeck  

@gregwbrooks Makes sense. #solopr 

KristK 1:34pm via tchat.io  

A4: This saying works in so many situations: Why buy the cow when you can get the 

milk for free? #solopr 

gregwbrooks 1:34pm via Twitter Web Client  

A4, pt. 2: In crisis situations I'll send an email, requiring reply, stating scope and price. 

Not a contract, but gets me started. #solopr 

KellyeCrane 1:34pm via TweetDeck  

A4: Say things like "as soon as I receive the signed contract and deposit, we'll get started. 

Looking forward to it!" #solopr 

KellyeCrane 1:33pm via TweetDeck  

@gregwbrooks Have you ever been stiffed by a client without a contract? #solopr 

KristK 1:33pm via tchat.io  

A4: I've shared "missed opportunities" with prospects so let them know that waiting 

doesn't work in their favor. #solopr 

SoloPR 1:32pm via tchat.io  

Well said! RT @KristK: A4: A Client isn't a client without a contract and payment in 

hand. Until then, they're a prospect. #solopr 
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KristK 1:32pm via tchat.io  

PayPal has worked too. RT @JanetLFalk: Get a check sent by FedEx. #soloPR 

gregwbrooks 1:31pm via Twitter Web Client  

A4: Probably an outlier, but I'll do it much of the time. Solid pre-vetting gets rid of a lot 

of uncertainty. #solopr 

jendonovansf 1:31pm via TweetDeck  

A4: A prep call is one thing, but do not spend any time doing account work without a 

signed contract. #SoloPR 

SoloPR 1:31pm via tchat.io  

Yes! It's not hard these days to get a contract and deposit to you quickly RT 

@JanetLFalk: @SoloPR Get a check sent by FedEx. #soloPR 

JanetLFalk 1:31pm via Twitter Web Client  

@KristK Plan is to collect related articles posted on other blogs and websites, plus my 

own newsletters. #soloPR 

PaulaJohns 1:31pm via tchat.io  

Yes, it's that simple: RT @KristK Wait. MT @SoloPR: Q4: if a client is in a hurry and 

wants to get started before signed contract? #solopr 

KristK 1:31pm via tchat.io  

A4: A Client isn't a client without a contract and payment in hand. Until then, they're a 

prospect. #solopr 
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KellyeCrane 1:31pm via TweetDeck  

@KristK That's it! :-) #solopr 

KellyeCrane 1:30pm via TweetDeck  

A4: As soon as you start work, the client has no reason to sign the contract. So don't do it. 

#solopr 

JanetLFalk 1:30pm via Twitter Web Client  

@SoloPR Get a check sent by FedEx. #soloPR 

KristK 1:29pm via tchat.io  

Wait. MT @SoloPR: Q4: what do you do if a client is in a hurry and wants to get started 

before you have a signed contract? #solopr 

SoloPR 1:29pm via tchat.io  

MT @PaulaJohns: Hubspot has free templates too offers.hubspot.com/ebook-templates 

#solopr 

KellyeCrane 1:29pm via TweetDeck  

RT @SoloPR: Q4: Back to the lifecycle, what do you do if the client is in a hurry and 

wants to get started before you have a signed contrac#solopr 

JanetLFalk 1:29pm via Twitter Web Client  

@KristK @fransteps LOVE to learn from others' success. #soloPR 
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PaulaJohns 1:29pm via Twitter Web Client  

Hubspot has free templates too offers.hubspot.com/ebook-templates MT: @gregwbrooks 

A3: You can get great templates from Graphicriver.net #solopr 

KristK 1:29pm via tchat.io  

A3: tip from first #SoloPR Summit: develop your blog so posts become building blocks 

for longer form content. Flesh out foundation concepts 

SoloPR 1:29pm via tchat.io  

Q4: Back to the lifecycle, what do you do if the client is in a hurry and wants to get 

started before you have a signed contract? #solopr 

SoloPR 1:28pm via tchat.io  

Thanks for weighing in on Q3! Q4 is up next... #solopr 

JanetLFalk 1:28pm via Twitter Web Client  

@gregwbrooks Great resource. Will check it out. Any suggestions re # of pages, links, 

visuals? #soloPR 

SoloPR 1:28pm via tchat.io  

Good example! RT @KristK: A3: @fransteps ebook on managing your next crisis is a 

good one - stepincomm.com/managing-your-… #solopr 

SoloPR 1:28pm via tchat.io  

RT @gregwbrooks: A3: ...You can get great templates from Graphicriver.net and 

eliminate design expense. #solopr 
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KristK 1:27pm via tchat.io  

A3: @fransteps ebook on managing your next crisis is a good one -- easy to read with 

lots of solid tips. stepincomm.com/managing-your-… #solopr 

KellyeCrane 1:27pm via TweetDeck  

@JanetLFalk ...Shorter form thought leadership - like blog posts - are more appealing to 

many. Sorry we don't have more exp! #solopr 

JanetLFalk 1:27pm via Twitter Web Client  

@KellyeCrane Yes, I already get emails for a different giveaway. #soloPR 

gregwbrooks 1:26pm via Twitter Web Client  

A3: Done it for clients; it's gone well. You can get great templates from Graphicriver.net 

and eliminate design expense. #solopr 

KellyeCrane 1:26pm via TweetDeck  

@JanetLFalk I think ebooks for new biz aren't used by more people because of the time 

investment... #solopr 

KristK 1:25pm via tchat.io  

A3: I haven't done an ebook but I've seen other #solopr pros use them to support biz 

development, speaking engagements and more 

KellyeCrane 1:25pm via TweetDeck  

A3: Consider asking for contact info in exchange for the ebook download so you can 

gather leads. #solopr 

http://twitter.com/KristK
http://twitter.com/KristK/status/674656693675040769
https://hootsuite.com/dashboard
https://t.co/I5TV6ym1TG
https://hootsuite.com/dashboard
http://twitter.com/KellyeCrane
http://twitter.com/KellyeCrane/status/674656657582911488
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
http://twitter.com/JanetLFalk
http://twitter.com/JanetLFalk/status/674656618236280832
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
http://twitter.com/gregwbrooks
http://twitter.com/gregwbrooks/status/674656493703061505
https://t.co/hsNuwtAOzl
https://hootsuite.com/dashboard
http://twitter.com/KellyeCrane
http://twitter.com/KellyeCrane/status/674656478272163840
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
http://twitter.com/KristK
http://twitter.com/KristK/status/674656154757160960
https://hootsuite.com/dashboard
http://twitter.com/KellyeCrane
http://twitter.com/KellyeCrane/status/674656154144780288
https://hootsuite.com/dashboard


#solopr transcript – 12/9/2015  Page | 14 
For more information and resources, visit http://soloprpro.com/ 
 

PaulaJohns 1:24pm via tchat.io  

@SoloPR When I regularly refresh the page on tchat.io the updates seem be showing up. 

Try that if it's not working right for you. #solopr 

KristK 1:24pm via Twitter Web Client  

RT @SoloPR: Q3 is from @JanetLFalk: Has anyone used ebooks as a new business 

tactic? How long, how much info to give away, fee for designer#solopr 

KarenSwim 1:23pm via Twitter Web Client  

RT @SoloPR: Q3 is from @JanetLFalk: Has anyone used ebooks as a new business 

tactic? How long, how much info to give away, fee for designer#solopr 

KellyeCrane 1:23pm via TweetDeck  

RT @SoloPR: Q3 is from @JanetLFalk: Has anyone used ebooks as a new business 

tactic? How long, how much info to give away, fee for designer#solopr 

SoloPR 1:23pm via tchat.io  

Q3 is from @JanetLFalk: Has anyone used ebooks as a new business tactic? How long, 

how much info to give away, fee for designer...? #solopr 

KristK 1:22pm via Twitter Web Client  

RT @jendonovansf: A1: The @LinkedIn job board is a good place to look for new 

#clients. In a hot job market, companies are more open to con#SoloPR 

SoloPR 1:21pm via TweetDeck  
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OK, my Twitter issues are annoying me - but we solider on! :-) Thanks for your answers 

on Q2, Q3 is up next... #solopr 

KristK 1:21pm via Twitter Web Client  

RT @SoloPR: Thanks for the answers, everyone! Interesting that LinkedIn remains a top 

source. Q2 is coming up... #solopr 

KristK 1:21pm via Twitter Web Client  

RT @SoloPR: Reminder: we have resources for each step of the client lifecycle in this 

post: soloprpro.com/how-to-master-… #solopr 

KellyeCrane 1:20pm via TweetDeck  

RT @JanetLFalk: @SoloPR less than 10%. If they do not want to pay fees, they figure it 

out before we get too far in discussions. #soloPR 

KristK 1:20pm via tchat.io  

Joining #solopr chat until 1 pm CT. Better late than miss y'all til 2016. 

SoloPR 1:19pm via TweetDeck  

RT @jendonovansf: A2: Hard to calculate the % of new leads passed on, but probably in 

the 10-20% range. #SoloPR 

SoloPR 1:19pm via TweetDeck  

RT @gregwbrooks: A2: People who come to me? Maybe 2/3. RFPs? Easily 70-80%. My 

prequals: Genuine need, stated budget and exp. w/ consultant#solopr 

KellyeCrane 1:18pm via TweetDeck  
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A2: Most of the "weeded out" prospects are those I can tell won't actually hire me. Save 

myself time! #solopr 

KellyeCrane 1:17pm via TweetDeck  

A2: I would estimate that I weed out around 50% of the prospects I speak to. #solopr 

SoloPR 1:16pm via tchat.io  

Yes! RT @PaulaJohns: A2 (1/2) One of my favorite ways is to expand my relationship 

w/ existing clients. Pre-qual is then built in. #soloPR 

SoloPR 1:15pm via tchat.io  

Reminder: we have resources for each step of the client lifecycle in this post: 

soloprpro.com/how-to-master-… #solopr 

jendonovansf 1:15pm via TweetDeck  

RT @PaulaJohns: A2 (1/2) One of my favorite ways to get new biz is to expand my 

relationship w/ existing clients. Pre-qual is then built in#soloPR 

JanetLFalk 1:15pm via Twitter Web Client  

@SoloPR less than 10%. If they do not want to pay fees, they figure it out before we get 

too far in discussions. #soloPR 

gregwbrooks 1:15pm via Twitter Web Client  

A2: People who come to me? Maybe 2/3. RFPs? Easily 70-80%. My prequals: Genuine 

need, stated budget and exp. w/ consultants. #solopr 

SoloPR 1:15pm via TweetDeck  
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Uh oh- looks like tchatio is stuck right now, but my Tweetdeck is still kicking. Hopefully 

a momentary hiccup. #solopr 

jendonovansf 1:15pm via TweetDeck  

A2: Hard to calculate the % of new leads passed on, but probably in the 10-20% range. 

#SoloPR 

KarenSwim 1:15pm via tchat.io  

MT @KellyeCrane: Look for people asking Qs on social media re: areas in which you 

excel. Offer advice & perhaps assistance #solopr 

PaulaJohns 1:14pm via tchat.io  

A2 (1/2) One of my favorite ways to get new biz is to expand my relationship w/ existing 

clients. Pre-qual is then built in. #soloPR 

jendonovansf 1:14pm via TweetDeck  

A2: I’d love to hear more about how others pre-qualify leads. Always looking to learn 

new tips. #SoloPR 

KellyeCrane 1:14pm via TweetDeck  

RT @SoloPR: Q2: (2/2) Veterans: Can you estimate what % of new business prospects 

you end up avoiding? #solopr 

SoloPR 1:13pm via tchat.io  

(2/2) Veterans: Can you estimate what % of new business prospects you end up 

avoiding? #solopr 
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SoloPR 1:12pm via tchat.io  

Q2: (2/2) Veterans: Can you estimate what % of new business prospects you end up 

avoiding? #solopr 

SoloPR 1:12pm via tchat.io  

Q2: (1/2) One of the often-overlooked steps in the client lifecycle is pre-qualification – 

not all leads are good leads. #solopr 

JanetLFalk 1:12pm via Twitter Web Client  

@SoloPR Specialized networking group gives free multi-disciplinary 1 hour consult to 

nonprofits. I followed up & got a new client #soloPR 

SoloPR 1:12pm via tchat.io  

Thanks for the answers, everyone! Interesting that LinkedIn remains a top source. Q2 is 

coming up... #solopr 

KellyeCrane 1:11pm via TweetDeck  

A1: Look for people asking Qs on social media re: areas in which you excel. Offer advice 

and perhaps offer assistance. #solopr 

SoloPR 1:10pm via tchat.io  

Great, congrats! RT @JanetLFalk: @SoloPR I give workshops for associations. Have 

gotten two clients this year. #soloPR 

KarenSwim 1:09pm via Twitter Web Client  
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RT @jendonovansf: A1: The @LinkedIn job board is a good place to look for new 

#clients. In a hot job market, companies are more open to con#SoloPR 

sophie180pr 1:09pm via Twitter for iPhone  

RT @KellyeCrane: A1: The Solo PR Compensation Survey shows networking is the top 

way to get new biz: soloprpro.com/the-results-ar… #solopr 

SoloPR 1:09pm via tchat.io  

MT @gregwbrooks: A1: RFP resources such as RFPDB, Onvia, etc. Presentations to biz 

orgs. Hard-ask referrals. Cold-outreach efforts. #solopr 

SoloPR 1:09pm via tchat.io  

MT @jendonovansf: A1: @LinkedIn job board ...in a hot job market, companies are 

more open to consultants #SoloPR 

JanetLFalk 1:08pm via Twitter Web Client  

@SoloPR I give workshops for associations. Have gotten two clients this year. #soloPR 

SoloPR 1:08pm via tchat.io  

Big one RT @JanetLFalk: @SoloPR I connect with people on @LinkedIn who may be 

partners or referral sources. #soloPR 

KellyeCrane 1:08pm via TweetDeck  

A1: This time of year gives many great excuses to network! So look for additional opps, 

but keep the networking going. #solopr 

gregwbrooks 1:08pm via Twitter Web Client  
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A1: RFP resources such as RFPDB, Onvia, etc. Presentations to . business orgs. Hard-ask 

referral discipline. Cold-outreach efforts. #solopr 

jendonovansf 1:07pm via TweetDeck  

A1: The @LinkedIn job board is a good place to look for new #clients. In a hot job 

market, companies are more open to consultants #SoloPR 

KellyeCrane 1:07pm via TweetDeck  

A1: The Solo PR Compensation Survey shows networking is the top way to get new biz: 

soloprpro.com/the-results-ar… #solopr 

JanetLFalk 1:07pm via Twitter Web Client  

@SoloPR I connect with people on @LinkedIn who may be partners or referral sources. 

#soloPR 

KarenSwim 1:06pm via Twitter Web Client  

RT @SoloPR: Q1: Besides networking, what's a good resource for finding new 

work/clients? Where do you look? #solopr 

KellyeCrane 1:06pm via TweetDeck  

RT @SoloPR: Q1: Besides networking, what's a good resource for finding new 

work/clients? Where do you look? #solopr 

SoloPR 1:05pm via tchat.io  

Q1: Besides networking, what's a good resource for finding new work/clients? Where do 

you look? #solopr 

https://hootsuite.com/dashboard
http://twitter.com/jendonovansf
http://twitter.com/jendonovansf/status/674651718177587200
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
http://twitter.com/KellyeCrane
http://twitter.com/KellyeCrane/status/674651636271349760
https://t.co/R0KobGjs3z
https://hootsuite.com/dashboard
http://twitter.com/JanetLFalk
http://twitter.com/JanetLFalk/status/674651553693831169
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
http://twitter.com/KarenSwim
http://twitter.com/KarenSwim/status/674651384541614080
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
http://twitter.com/KellyeCrane
http://twitter.com/KellyeCrane/status/674651378460028928
https://hootsuite.com/dashboard
https://hootsuite.com/dashboard
http://twitter.com/SoloPR
http://twitter.com/SoloPR/status/674651190664261632
https://hootsuite.com/dashboard


#solopr transcript – 12/9/2015  Page | 21 
For more information and resources, visit http://soloprpro.com/ 
 

JanetLFalk 1:05pm via Twitter Web Client  

@SoloPR In NYC, I work with law firms, accounting firms, Wall Street, nonprofits, 

consultants & small biz. Happy Chanukah #soloPR 

SoloPR 1:05pm via tchat.io  

Q1 is coming up (and if you're new, don't be shy!)... #solopr 

KarenSwim 1:05pm via tchat.io  

Hey all! Here and will be quietly lurking in the background. #solopr 

SoloPR 1:05pm via tchat.io  

If you have any Qs to add, @ or DM @KellyeCrane and we’ll do our best to add them to 

the list! #solopr 

KellyeCrane 1:05pm via TweetDeck  

@PaulaJohns Hi Paula! #solopr 

SoloPR 1:04pm via tchat.io  

Today, we have some submitted Qs, and we’ll also be focusing on this week's client 

lifecyle post: soloprpro.com/how-to-master-… #solopr 

KellyeCrane 1:04pm via TweetDeck  

@jendonovansf @NovaComms @gregwbrooks Welcome! #solopr 
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PaulaJohns 1:04pm via tchat.io  

Paula here, joining the #soloPR chat from the San Diego area. Multi-tasking...might be 

more of a lurker. 

SoloPR 1:03pm via tchat.io  

As we gather, let me encourage you to follow @SoloPR, which will start tweeting 

articles, etc. of interest to #SoloPR pros tomorrow! 

gregwbrooks 1:03pm via Twitter Web Client  

Greg here. Vegas based. Doing the PR your mama said nice girls don't do since 1990. 

#solopr 

jendonovansf 1:03pm via TweetDeck  

Good morning #SoloPR. #SanFrancisco-based founder of @NovaComms here. 

SoloPR 1:02pm via tchat.io  

If you’re new to chatting, we suggest using a tool like tchat.io – makes it easier to keep 

up. Remember to use the #SoloPR hashtag! 

KellyeCrane 1:02pm via TweetDeck  

RT @SoloPR: It’s time for this week’s #solopr chat, for #freelance consultants in #PR, 

#socialmedia and related fields! 

SoloPR 1:01pm via tchat.io  

If you’re joining, please introduce yourself. This is @KellyeCrane, Atlanta-based founder 

of soloprpro [dot] com. #solopr 
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SoloPR 1:01pm via tchat.io  

It’s time for this week’s #solopr chat, for #freelance consultants in #PR, #socialmedia 

and related fields! 
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